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Dear Home Buyer,         

 
Thank you for taking the time to complete the Buyer Preference and Needs Analysis. This 

is the first step to finding your perfect home.  I hope to make this a quick and easy way 

for you to sift through the regional home inventory. Through the insights we gather from 

this analysis, you and I together, can find the home that meets or exceeds your wants 

and needs with the greatest ease and in the shortest time possible. 

 
The content of this Buyer Preference and Needs Analysis is very complete and every part 

of it will help me to better serve you. It has been compiled over several years with input 

from some of the absolute top names in the industry.  This tool creates a very clear sense 

of your goals, wants, needs, abilities and motivations so that we don’t waste any time on 

properties that either don’t meet your criteria or don’t exist in our marketplace.  So, yes, it 

might look like a lot of information, but experience has shown that the time we’ll save is 

measurable in days and weeks, not mere minutes and hours. 

 

This analysis should be completed by all parties who will participate in the decision-

making process.  It can be completed all in one sitting or over a few sittings, but should 

not take over an hour or two of total time to complete.  If you are unsure of how to 

answer certain questions, simply mark them and we will look at those items together 

upon final review.  

 

So relax and take your time with this tool.  It will help me provide you with outstanding 

service and it will make for a much easier, more enjoyable home-buying experience for 

you. 

 

I look forward to helping you find your perfect home! 

   

Sincerely, 

 

 Bob Gordon 
 

Bob Gordon 

Re/Max Alliance, Realtors® 

4770 Baseline Rd., ste 110 

Boulder, Colorado  80303 

 

Direct:  303-443-3334 

Fax:   303-499-1755 

E-mail:  Bob@BoulderListingExpert.com 
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                      Buyer Preference and Needs Analysis 

 
1.   Name____________________________________ Birth date ________________ 

 

      Phone:   Home _____________Work ____________Cell___________________  

 

      Name____________________________________ Birth date ________________ 

 

      Phone:   Home ______________Work ____________Cell __________________ 

 

      Address_____________________________________________________________ 

 

Email address(es) 

________________________________________________________________________ 

________________________________________________________________________ 

 

Child ________________________________ Birth date_________________ 

Child ________________________________ Birth date_________________ 

Child ________________________________ Birth date_________________ 

Child ________________________________ Birth date_________________ 

                         

2.  Referred By: __________________________________________________________                                                                                                                  

 

3.  Employer Name: _____________________________________________________                                                                                                                     

     Employer Address:____________________________________________________              

     Position: _____________________________From: ___________To:_____________                 

 

    Phone Number: _________________                          

    Monthly Income:   $________________                 

 

4.  Do you (receive, pay) alimony? _______  Amount:  $___________/month                  

     Have you ever filed bankruptcy? ________ 

     If yes, when?  ______________________________ 

     

5. Have you ever lost property due to foreclosure?_________________________ 

     If yes, when? ____________________________                                                                                                                  
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6.  Savings $___________________   Checking $__________________                              

 

7.  The lender will require 4 items of financial information:  Cash, Income,           

Debt and Credit. Let’s briefly explore each of these now. 

 

a. How much total cash do you plan to invest? 

 

b. How much of your present home's equity do you plan to invest? 

 

c. What is your annual combined gross income? 

 

d. What type of long-term obligations, such as car payments or 

loan payments, do you have each month? 

 

 

e. Is there anything that will show up on a credit report that we 

should resolve before loan application? 

 

 

Financial Qualifications 

 
1.  How did you decide on your price range? 

 

2. Would you be willing to go above your described range if the home is 

very appealing to you? 

 

3. The home you have described would sell for about $ ____________. 

 

4. How does that feel to you? 
 

 

 

5. What monthly payment are you comfortable with? 

 

 

6. What is the maximum payment you would consider? 

 

 

7. How did you decide on that amount? 
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Please take a moment to fill out the following worksheet.  In doing so, you 

will help me better understand exactly what you are looking for. 

 

1.  Rank, in order, the important factors in your buying decision.  Some of 

the most common factors are listed below, but you may have your 

own specific primary considerations. 

 □___ Price 

 □___ Square footage/number of rooms 

 □___  The yard/lot 

 □___  Neighborhood/Location 

 □___  Proximity to work 

 □___ Schools  

□___  Architectural Style  

 □___  Workshop/Unfinished basement  

 □___  Entertaining space 

 □___  Kitchen size and design 

□___  Sustainable Features 

 □___  Orientation/Solar access 

 □___  Energy Consumption 

□___  Other   

 

2.  What are your basement needs?  

 

3.  How important is a view?  □ Very    □ Moderate  □ Not important 

4.  If a view is important, please describe: 

 

 

5.  Where will you spend most of your time?   
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6.  What are you outdoor needs?  (Select all that apply) 

□ Patio/deck    □ Garden area 

□ Automatic sprinkler system  □ Jacuzzi/spa 

□ Xeriscaping    □ Solar /electric/hot water 

 

7.  What are your indoor needs?  (Select all that apply) 

□ Central  Air Conditioning  □ Fireplace 

□ Formal dining room   □ Vaulted ceilings 

□ Walk-in closets    □ Sustainable Features  

□ Move-in condition   □ Some maintenance okay 

 □  ___________________  □  ___________________ 

 

 

8.  Describe the house you grew up in?  What did you like and not like   

about that home?  

 

 

9.  Describe the best house you ever saw that was in your budget?  What 

did you like and not like about that home? 

 

 

10.  Is there anything else you want to say at this point? 
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1.  Approximate Dates You Will Be Available For Home Viewing:____________                                                                   

 For Closing:_________________    For Move-In: _______________________                   

 

 2. Area Preference: 

 A.________________    B._______________                              

 C.________________    D. ______________                             

 

 3. Price Range: 

 ____$125,000 - $150,000            ____$550,000-$600,000 

 ____$150,000 - $200,000            ____$600,000 - $650,000 

 ____$200,000 - $250,000            ____$650,000 - $700,000 

 ____$250,000 - $300,000            ____$700,000 - $750,000 

 ____$300,000 - $350,000            ____$750,000 - $800,000 

 ____$350,000 - $400,000            ____$800,000 - $850,000 

           ____$400,000 - $450,000            ____$850,000 - $900,000 

           ____$450,000 - $500,000            ____$900,000 - $999,000 

           ____$500,000 - $550,000            ____$1,000,000 + 

 

 4. Square Footage Desired: 

Under 1,000 sq. ft.____     2,000 to 3,000 sq. ft.____    4,000 to 5,000 sq. ft.____ 

1,000 to 2,000 sq. ft. ____    3,000 to 4,000sq. ft.____     5,000 and above____ 

 

 5. Property Type: 

        Single Family Home         Condo 

        Townhouse          Duplex 

        Acreage          Mountain Property 

        Investment Property                     Plains Property 

 

 6. Age of Home Preferred: 

 ___ Brand New  ___ Six to Fifteen Years 
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 ___ Under One Year ___ Fifteen to Thirty Years 

 ___ One to Five Years ___ Over Thirty Years 

 

 7. Style of Home: 

 ___ Contemporary   ___ A-Frame ___ Tri-Level 

 ___ Ranch    ___ Victorian ___ Bi-Level 

 ___ Raised Ranch    ___Bungalow ___ Two-Story 

 ___ No Preference 

 

 8. Bedrooms: 

 ___ Two   ___ Three   ___ Four   ___ Five   ___ Six+ 

 9. Bathrooms: 

 ___ One   ___ 1-1/2   ___ Two   ___ 2-1/2   ___ Three  ___ Four + 

 

10. Family Room/Recreation Room: 

 ___ Family Room   ___  Both   ___ Rec. Room   ___ Neither 

 

11. Dining Room: 

 ___ Formal    ___ None          ___ Combination 

 

12. Three Features You Must Have: 

 ___ Basement            ___ Porch     ___ Utility Room 

 ___ Built-In Appliances      ___ Patio     ___ Breakfast Room 

 ___ Hardwood Floors ___ Workshop    ___ Office/Study 

 ___ Carpeting  ___ Swimming Pool    ___  Family Room          

 ___ Air Conditioning          ___ Fireplace 

           ___ Public Transportation 

 
 

13. Garage/Carport: 

 Garage For:             Carport For: 
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        One Car                              One Car 

        Two Cars          Two Cars 

        Three Cars          Three Cars 

 

 

14. How Far, In Minutes, Are You Willing To Commute To Work? 

        15 - 30          45 - 60           30 - 45           60 - 90 

 

15. Investment/Equity: 

 Dollar amount you will have to work with and feel comfortable 

putting into your new home. 

        $  5,000 - $ 10,000         $ 60,000 - $ 70,000 

        $ 10,000 - $ 20,000         $ 70,000 - $ 80,000 

        $ 20,000 - $ 30,000         $ 80,000 - $ 90,000 

        $ 30,000 - $ 40,000         $ 90,000 - $100,000 

        $ 40,000 - $ 50,000         $100,000 - $120,000 

        $ 50,000 - $ 60,000         $120,000 or OVER 

 

 

16. Present Home Information: 

        Sold           For Sale           Not Listed           Rented 

 

 Broker's Name and Address:   

_________________________________________________________________                                         

                                            

Personal Information 

 

1. Tell me a little about yourself? 
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2. Do you have a family? Tell me about them. 

 

 

 

 

 

3. What work do you do? 

 

 

4. What do you do in your time off?  

 

 

 

5. What do you do for fun? 

 

 

 

6. If you could live anywhere, where would that be? 

 

 

The Process 

 
1. What do you expect from your real estate agent? 

 

 

2. If you have any bad experiences with an agent in the past, describe 

what went wrong and how you would change things for a better 

outcome? 

 

 

3. How often do you want to hear from me? 
 

 

 

4. What is your preferred method of communicating in order (1-3)? 

□___  Work phone □___  Home phone  □___  Cell phone  

□___   Email  □___  Other  ________________________ 

 

 

5. Could you tell me about the process you went through to find your last 

house? 
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6. How did you start looking? 

 

 

7. What did you do first? What were the steps you went through? 

 

 

 

8. Did anyone help you make the decisions? 

 

 

9. From the time you started, how long did the whole process take until 

you found the house? 

 

 

10. Did that process work for you? Is there something that you would do 

differently if you had to do it over? 

 

 

 

11. In order to commit 100% of my time and efforts to helping you achieve 

your goals, all I ask is that you do the same.  Do you feel comfortable 

approving a loyalty agreement? 

 
 

 Needs and Priorities 
 

1. Of all the things you wish to accomplish in this move, what is the most 

important? 

 

 

 

2. In your current home, what are the three things about it that you like 

the best? Why? 

 

 

 

3. What is your favorite room in a home? Why? 

 

 

4. Why is the size requirement of your home important? 

 



Bob Gordon, Realtor® 

 
11 

 

 

5. What do you consider to be the opposite of that style and how would 

that make you feel? 

 

 

 

6.  Considering all of your family members, what requirements do they 

     Have?  Why? 

        

 

 

 

7.  What hobbies and leisure activities do we need to consider?  How    

     specifically? 

 

 

 

 

8.  Do you have any pets or large animals?  Are there any special           

requirements? 

 

 

9.  Do you have any school requirements? 

 

 

10.  Do you have any special furniture you would like to accommodate? 

 
 

11.  How do you feel about doing decorating or repairs on a home? 

 

 

12.  Now that you’ve shared your most important physical requirements in 

a home: 

 

a. What is the one thing you absolutely would not give up?  Why?  

 

b. How much latitude do you have on that requirement? 

 

 

Motivation – Ability 

 
1.  How long have you lived in your current home? 
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2.  How many homes have you owned? 

 

3.  How long have you been looking for a new home? 

 

4.  How many homes have you seen? 

 

5.  Have you seen any homes that you liked? 

 

a. If yes, Why didn't you buy the one you liked? 

 

 

b. If no, What are you looking for that you haven't found? 

 
 

6.  Will you be financing part of the purchase or will you be paying cash? 

 

7.  If financing, have you met with a lender and been pre-approved for a 

loan? 

 
 

Urgency 

 
1. How soon would you like to be moved? 

 

 

2. Why is that an important time frame for you? 

 

 

3. How would your plans be affected if you moved (earlier or later)? 

 

 

4. What would happen if you didn't find a home by then? 

 

 

5. If we found the right home today, what would you do? 
 
 

6. Is there anything you need to resolve before you purchase a home? 

 
 

 

7. Will anyone else be involved in the decision making process?  If so, 
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who? 

 

 

8. Will anyone be offering financial assistance? 

 

 

9. If you already own a home? 

 

a. Are you able to buy another home without selling your present 

home? 
 

 

 

b. Would you like to buy first or sell first?  Why? 

 

 

 

c.  What would be a more comfortable extreme: owning 2 homes 

or owning none? 


